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Subject: BriefingEdge version 13 New Features

Report Enhancements — Won/Loss Summary Report

For those of you using BriefingEdge’s sales tracking and follow-up, we’ve enhanced the reporting
to provide more details than simply the amount won or lost. The report now compares the revenue
potential as entered by your sales team initially, with the actual revenue won or lost.

Here we’ve selected the
Won/Loss report from the
reports menu and have selected
the Chicago and Princeton sites
starting from 10/1/2008 through
10/5/20089.

Site: -
Chicago Briefing Center
DC Innovation Center Center
European Briefing Centre
Princeton Innovation Center [l
Hold down the CTEL key to select multiple Sites.
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Please note that reports will use the date format that is set up for your current site (mm/dd/vy¥y).
view reports in a format used by a different site, please return to the Main Menu and "Change Site” before running the reports.
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